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About Your Foundation
Since 1973, Toledo Community 
Foundation has provided individuals, 
families and businesses interested in 
the well-being of our community with 
an efficient, effective, low-cost, 
professionally managed mechanism to 
achieve their charitable goals.

For philanthropists wishing to 
maximize the impact and life of their 
charitable gifts, the Foundation 
provides resources for thoughtful 
giving. Using its expertise and 
personalized services, Toledo 
Community Foundation helps donors 
transform their philanthropic impulse 
to measurable community impact. 
Beyond the gifting of assets, the 
Foundation helps donors identify issues 
of importance to them and inspires 
engagement with community 
organizations addressing these issues, 
thereby maximizing the impact of 
charitable gifts and creating a greater 
sense of fulfillment.
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Unequal Shares
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Toronto (Dow Jones)--Dividing your estate can sometimes raise some tough questions in terms of who gets what 
and how much.

"There is a large group of people, probably the majority, whose estate plan is pretty straightforward and they plan 
to leave everything equally," said Tom Junkin, senior vice-president at Fiduciary Trust Co. of Canada, a subsidiary 
of Franklin Templeton Investments. "There's also a significant minority who don't intend to do that. They intend to 
treat their children differently, and that's where it gets tough."

There's two schools of thought. One says to give the kids equal portions of the estate regardless if one has won the 
lottery or another is barely scraping by. The other takes their financial condition into account. Whatever route you 
take, it's important to note the decision isn't wrong, and because it's your money it's up to you to decide how to 
divide it up, he said. But there's a way to go about the process that can make it easier for everyone.

Junkin suggests a good first step is to make a checklist by asking the following questions: What opportunities has 
each child had? What challenges has each faced? What monetary and emotional help has each child received 
already? How much help has each child given you? Does one child value money more than family heirlooms? 
What is the likelihood of other inheritances for each? How stable are their marriages? The answers should help 
justify why one child gets more than another and help you feel better about making that choice.

http://news.hnwenewsletter.com/c.do?cid=1412642&oid=11024&xsl=58/newsletter.xsl (1 of 3)9/14/2010 8:51:50 AM

mailto:toledocf@toledocf.org
http://news.hnwenewsletter.com/c.do?cid=1412638&oid=11024&xsl=58/newsletter.xsl
http://news.hnwenewsletter.com/forward.do?action=forwardPage&cid=1412642&oid=11024&url=%2Fc.do%3Fcid%3D1412642%26oid%3D11024%26xsl%3D58%2Fnewsletter.xsl&xsl=58/newsletter.xsl
http://news.hnwenewsletter.com/print.do?oid=11024&cid=1412642


HNW Advisor NewsLetter

Visit Our Website 
He also advises not to keep any of this a secret. "I have been involved in situations where the will treated the 
children unequally and the first that they heard of that was when they read the will, and it's really not a good 
psychological situation," Junkin said. "We give this advice a lot, but it's our feeling that talking to your family is 
always best." If you can't do this, at least leave a note explaining why the choice was made to treat the children 
unequally, he said.

One of the main goals of estate planning is an orderly transition, and there are many things you can do to ensure 
the process is hassle-free. For instance, you can give away some personal items as gifts during your lifetime, as 
disputes have been known to arise later if things are promised to more than one person.

A will can also be as specific as you want it to be, detailing the destination of every last item. But if you want to 
change your mind, Junkin suggests creating a memorandum to the will, which is a list the will refers to that can be 
easily updated. This document will avoid the time and fees of having to visit a lawyer again to make changes.

"It works well for things like furniture, jewelry, things of modest value. It's not a good idea for things like a cottage 
or a house or stocks and bonds. Those things should be in the formal legal document," he said.

-Andy Georgiades, Dow Jones Newswires; 416-306-2031; andy.georgiades@dowjones.com

TALK BACK: We invite readers to send us comments on this or other financial news topics. Please email us at 
TalkbackAmericas@dowjones.com. Readers should include their full names, work or home addresses and 
telephone numbers for verification purposes. We reserve the right to edit and publish your comments along with 
your name; we reserve the right not to publish reader comments. [ 08-23-10 1200ET ]
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This newsletter is provided by the above listed firm which is a registered investment adviser ("RIA"), qualifies for an exemption 
or exclusion from registration requirements, or does not fall within the definition of an RIA under the Investment Advisers Act of 
1940 (the "Act") or any applicable state laws. Any subsequent, direct communication by the firm with a prospective client shall be 
conducted by a representative that is registered, qualifies for an exemption or exclusion from registration in the state where the 
prospective client resides, or is not defined as an investment adviser representative under the Act or any applicable state laws. 
This newsletter contains general information that is not suitable for everyone. The information contained herein should not be 
construed as personalized investment advice. There is no guarantee that the views and opinions expressed in this newsletter will 
come to pass. Investing in financial markets involves gains and losses and may not be suitable for all investors. Information 
presented herein is subject to change without notice and should not be considered as a solicitation to buy or sell any security. 
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